October 25, 2002

ARUZE CORP. Revises the Business Forecast for Its Subsidiary, SETA Corp.,
for Fiscal Year Ending March 2003

ARUZE CORP. (Representative Director and President: Kazuo Okada; JASDAQ trading code: 6425) is pleased to
announce that the company revised the business forecast for the first half and the full fiscal year ending March 31,
2003 (from April 1, 2002 to March 31, 2003) of its subsidiary SETA Corp. as the forecast was announced by the
subsidiary’s “Summary Report on Financial Results for the Fiscal Year Ended March 2002” dated May 17, 2002.
Please see the attached materials for the revised figures.

These changes are not expected to affect results of ARUZE CORP., whose business forecast for the first half and
full fiscal year ending March 31, 2003 (from April 1, 2002 to March 31, 2003) will remain unchanged on either a
consolidation or a non-consolidated basis.

October 25, 2002

SETA Revises Its Business Forecast

SETA Corp. (President: Ichiro Fujisue; JASDAQ trading code: 4670) is pleased to announce that upon reviewing
its recent business performance, the company revised its business forecast that was released on May 17, 2002.

1) Revisions in business forecast for first half (April 1 to September 30, 2002)
(Millions of yen, %)
Net Sales
Formerly Announced
Forecast (A) based on the
May 17 Release
Revised Forecast (B)

Ordinary Income

Net Income for the Period

658

(155)

(205)

649

135

26

(9)

290

231

Rate of Change (B-A) / (A)

(1.4)

-

-

Actual, Last Year (first half)

264

(238)

(705)

Difference (B-A)

2) Revisions in consolidated business forecast for first half (April 1 to September 30, 2002)
(Millions of yen, %)
Net Sales

Ordinary Income

Net Income for the Period

Formerly Announced Forecast (A)
based on the May 17 Release
Revised Forecast (B)

680

(167)

(218)

669

121

8

Difference (B-A)

(11)

288

226

Rate of Change (B-A) / (A)

(1.6)

-

-

Actual, Last Year (first half)

285

(252)

(719)

3) Revisions in business forecast for full fiscal year (April 1, 2002 to March 31, 2003)
(Millions of yen, %)
Net Sales

Ordinary Income

Net Income for the Period

Formerly Announced Forecast (A)
based on the May 17 Release
Revised Forecast (B)

2,171

131

28

1,385

205

56

Difference (B-A)

(786)

74

28

Rate of Change (B-A) / (A)

(36.2)

56.5

100.0

748

(598)

(1,528)

Actual, Last Year (full fiscal year)

4) Revisions in consolidated business forecast for full fiscal year (April 1, 2002 to March 31, 2003)
(Millions of yen, %)
Net Sales

Ordinary Income

Net Income for the Period

Formerly Announced Forecast (A)
based on the May 17 Release
Revised Forecast (B)

2,221

111

8

1,437

184

28

Difference (B-A)

(784)

73

20

Rate of Change (B-A) / (A)

(35.3)

65.8

250.0

789

(622)

(1,481)

Actual, Last Year (full fiscal year)

5. Reasons for Revision

1) Ordinary income and net income for the first six months of the fiscal year ending March 31, 2003 on a
non-consolidated basis.

In its new forecast, the company is expected to earn ordinary income at 135 million yen for the first six months,
up 290 million yen from what was announced earlier, reflecting an improved ratio of sales to gross margin in its
gaming machine-related business.

Net income for the period will also increase by 231 million yen to 26 million

yen for the same reason.

2) Outlook of financial results for the fiscal year ending March 31, 2003 on a non-consolidated basis.

A new system for Pachinko halls, announced in its news release on the “Joint Development of Point Customer
Management System” dated June 25, 2002, is currently under additional development to add more values to the
system.

The company originally planned to introduce the new system by the end of the second half of the

current fiscal year but is accelerating its speed to introduce it sometime in the first half of the next fiscal year on a
full-scale basis.

The revised forecast is that the company will earn sales of 1,385 million yen, down from the earlier forecast, but
ordinary income of 205 million yen, up 56.5% and net income of 56 million yen, up 100% for the year.

In accordance with the revised forecast for non-consolidated business, the company has also revised its
consolidated business forecast stated above.

<Reference>
The new “Point Customer Management System” will provide many features, some of which are described as
follows:

1) New member registration screen installed on NTT DoCoMo’s 504i Series of mobile phones

The conventional member card-style customer management system requires applicants to fill in their member
application forms by providing their personal information, such as names, addresses, ages and other items, and
undesirability of disclosing personal information or deficiency of simplicity when filling in the form made the
system usability weak.

The new system will allow those interested to complete their member registrations in a more casual, easier and
safer manner by simply entering their telephone numbers and four-digit personal identification numbers on their
mobile phones with simple operations. Every possible precaution will be taken for the new system to ensure
enhanced security.

The new system will automatically process customer information, allowing hall managers to

acquire regular members more smoothly and at lower cost than the conventional system.

2) Easy electronic payment
The new system is to use the standard feature of infrared ray communications offered by the NTT DoCoMo 504i
Series of mobile phones to make it easier and quicker to settle points earned by member customers at checkout
counters of halls through non-physical contact communication.

3) Customer services
The new system will allow gaming arcades, karaoke houses, restaurants and bars, retailers, and other customer
point awarding business operators to provide real-time “e-mail distribution” services for their member customers
by broadcasting information about events, campaigns and other items to their mobile phones with simple
operations, immediately and anytime.

